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About Fox Interactive Media, Inc. (FIM) 

A division of News Corporation, Fox Interactive Media (FIM) is a next generation media company committed to meeting the demands of today's digital consumer by bridging the worlds of established and self generated media. The FIM online network is an integrated platform of leading sites - across entertainment, sports, and lifestyle - that enable consumers to connect around shared interests, create and consume media, and live their lives on the web.

One of the key FIM sites is MySpace.
About MySpace

MySpace, the next generation portal and the UK’s 3rd most actively trafficked site on the Web (June 2008 comScore), is looking for dynamic people to join our team. MySpace has revolutionised the way people interact, communicate, and discover pop culture.  Our global community has 117.6 million unique users worldwide per month, and 28.7 million in Europe (June 2008 comScore).
People use MySpace to meet friends, find and discover entertainment, listen to new bands/music, blog, plan and find events, play games, and participate in user forums and groups. It enables users to express themselves, put their lives online, and share with others. It gives artists unique tools needed to build fan bases and a captive audience to market to through networking. MySpace is a distinctive environment for fans and artists, a place where creativity and independence thrives.
The following position is available at MySpace UK. The position is demanding and fast paced, requiring an individual who thrives in a start up environment. MySpace is looking for smart, dynamic, and assertive employees looking for an opportunity to grow and succeed.  This position is based in London, UK.
· Group Head Sales, UK (Maternity Cover)
Job Description
Group Head Sales, UK (Maternity Cover)
Fox Interactive Media (FIM) is seeking a Group Head to support MySpace.com. This position manages a sales team of 3-4. The ideal candidate will have a proven track record in online sales.  We're looking for an energetic self-starter with a consultative sales approach who is pro-active in driving revenue and increasing client base.  You must be results-driven, have strong analytical skills and be committed to creating new business opportunities.  The Media Sales Professional is expected to understand and be able to articulate the overall business objectives of the MySpace sales organisation – and the MySpace value proposition to the advertising community.
Responsibilities Include:

· Proactively prospect, manage, and grow an account list with agencies and direct clients 
· Hit personal revenue goals in defined accounts and deliver on over all Group Budgets and Goals 
· Develop and cultivate senior relationships with key clients across the online and offline groups 
· Maintain expert knowledge of online marketing landscape and trends and be able to convey that expertise to clients at all levels 
· Work closely with customers to analyse and optimize creative/media campaigns 
· Create and implement strategies which drive client satisfaction, revenue growth and client retention 

· Manage and develop trade deals with Clients, ensuring the structure of these deals deliver significant year growth and maintain yield and pricing 
· Manage and develop a team of 4 Sales Managers, take steps to maximize their performance and motivation 
· Develop leadership within the group and overall sales team, taking responsibility for the group’s development, coaching and delivery of revenue targets 
· Manage and lead the group on a day to day basis, coaching and assessing performance
· Maintenance of Senior Agency relationships at MD and Client Trading level
Qualifications/Experience:

· 6+ years of Media Sales experience
· Relationships with senior decision makers at traditional companies and agencies 
· Proven track record of reaching and exceeding sales revenue goals
· Excellent oral and written communication skills

· Previous experience managing and coaching teams

· Evidence of success in motivating and developing others

· Strong presentation skills, with an emphasis on PowerPoint and Excel 
· Excellent Management and Leadership Skills 
FIM offers an exciting work environment with plenty of opportunities for career advancement, and a comprehensive benefit package. The position reports to the Head of UK Sales. Salary commensurate with experience. Please email ukjobs@myspace.com with ‘Group Head Sales, UK (Maternity Cover)’ in subject line to submit your CV.
Due to the high volume of applications we are receiving, we will only make contact with you should we wish to take your application further.
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